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in the times of the Great Restructuring demands
more from digital consulting

%ﬁa‘i Reimagine Value Networks

Go Deeper in the Enterprise

Pervasively Human Centric

W @ Continuous Transformation
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gining retail banking
or the unbanked
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Reimagining employee experience
one of world’s largest media company

S59B 200K

revenue employees
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20 digital properties - Unified digital platform
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formation in captive finance
) global automotive OEM

.

lF‘ 20 M 1M

ily transactions loan & lease customers

“digitized journey from prepurchase to loan servicing
- Unified platform for all customer communication
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Automotlve‘ Loan | Salesforce ~ Loan | Vehicle
Finance Servicing Agents Oowners
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Consumerizing B2B sales of
c;omplex eIectrlcaI equipment

S6B

in annual sales

Ease of doing business across complex
order lifecycle
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Electrical ‘ ETO / CTO ‘ SAP + Mulesoft Bid ‘ Electrical
Equipment + Salesforce Managers = Engineers
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Solving for Solving for a Solving for Solving for

Swift Rides Secure Future Yummy Treats Connected
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— This is how we solve
- LTI Reimagination Studio
reengineer

Design | Architect | Engineer | Secure
UX + Cloud + Data + SaaS + ERP + APIs

reimagine realize
Envision | Discover | Ideate | Define Deploy | Scale | Adopt | Benefit
Industry Knowhow + Experience Design Scaled Agile + Change + Value Engineering

|
L l I ©Larsen & Toubro Infotech Ltd. Privileged and Confidential 9



%

i




